Aamir Khan

Technical Taluka Support Person

D +92.331.3042448 bd  aamirshujrah@gmail.com Q Karachi, Pakistan

[

Summary

Technical Taluka Support Person at World Health Organization. Monitoring, Suppervision & Support. M.A English from
Shah Abdul Latif University, Khairpur.

Skills

Vendor Management Skills | Supervisory Management | Strategy | Statistical Analysis Tools | Social Media Consulting |
Social Media Communications | Sales Promotion | Sales Execution | Sales Conversation | Sales Automation | Sales Abilities |
Resource Generation | QA | Procurement | Problem Solving | Operations Skills | Office Reporting | Microsoft Excel |
Marketing | Management | Loan Auditing | Live Chat Handling | Inbound Lead Generation | HR Information Management |
Global Customer Services | Fluent in English | Financial Modeling Analysis Valuation | Facebook Advertising |
eProcurement | Employee Administration | Customer Communication | Creative Thinker | Convincing Power | Content
Marketing | Computer Accessories knowledge, | Communication Skills | Communication Skill | Commercial Banking |
Business Development Process | Benefit Communication Skills | Basics Supply Chain Management | B2B Business
Development | Analytical Applications | Analytical | American English | Administrative Organization | Administrative

Management | 360 Campaigns

Experience
Aug 2018 - Present Technical Taluka Support Person
World Health Organization, Shikarpur, Pakistan
¢ Collect data on a regular basis to measure achievement against the performance
indicators.
e Check data quality with partners.
e Maintain and administer the M&E database; analyse and aggregate findings.
e Support project progress reporting, project mid-term review and final evaluation.
¢ |dentify areas where technical support to project partners is required. Organize
refresher training on M&E for partners as required.
¢ |dentify lessons learned and develop case studies to capture qualitative outputs
of the project. Provide advice to the supervisor on improving project
performance using M&E findings.
Aug 2017 - Jul 2018 Sales Promotion & Communication
Philip Morris Tobacco, Karachi, Pakistan
Mar 2015 - Jul 2017 Team Lead

Pakistan Tabaco Company, Shikarpur, Pakistan
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Education

2014 Shah Abdul Latif University
Masters in Arts
English

Projects

Increase Sales 100%

Sales promotional tactics include contests, coupons, freebies, loss leaders, point-of-purchase displays, premiums, prizes,
product samples, and rebates.

Sales promotions can be directed to consumers, sales employees, or other retailers.

To encourage supermarkets and stores to stock and display their products, retailers use sales promotion techniques
including deal loaders and trade allowances.

Languages
Sindhi Urdu English
Expert Expert Intermediate
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